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TUESDAY TECH TIPS
A weekly update of real estate related tech news and tips

Need a change?
If you are a real estate agent in
the Danville, San Ramon,
Alamo, Diablo and Dublin
area and you’d like to work
with a broker that “gets”
technology, come and talk
with me!
I am the manager of
Berkshire Hathaway Home
Services Drysdale Properties
oﬃces in San Ramon and
Danville. Let’s explore the
possibilities!

The Blog
For the past 9 years I have
been publishing a weekly blog
for real estate professionals.
Each week I find some new
app, software program or
some new gadget that I think
will be helpful to you in your
business. Occasionally, I slip in
a little sales training that I think
you would useful too.
And on rare occasions I
publish a rant about
something that rubbed me the
wrong way. Check it out:
http://www.RealtyTechBytes.com

Need more
Clients? Then
do this!
Recently

I was having a
“bull session” with a
handful of agents in my
office. We had just
returned from lunch and
we were sitting around
the conference room
table.
The conversation turned to an experience that
one of the agents had with a seller that was
proving to be difficult and unreasonable in their
restrictions on how the agent could market the
home. Things like not allowing a sign, no open
houses and no lockbox were some of the things
this seller demanded that the agent do or not do!
Ultimately, I observed that the reason why agents
work with these types of unreasonable clients is
because they have no one else to work with, so
they stay the course, hoping that the seller with
eventually mellow out, or that the property will
miraculously sell!
I shared my opinion on why that happens, and
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frankly I was met with silence. What I shared
with them was the observation that agents who
continue to work with clients who constantly
grind them are doing so because they don’t have
an effective prospecting plan, if they have any
plan at all! Hence the reason for the silence. I
had struck a nerve!
Here are some useful
Links
(For when I can’t be there)
TopProducer Help
http://www.topproducer.com/
campus/top-producer/topproducer-help

zipForms Help
https://www.youtube.com/user/
zipLogix/featured

Docusign Help

I know that prospecting for new clients is
probably the least favorite aspect of a successful
real estate career, but it is definitely one that you
can’t ignore, and expect to prosper.
I decided to roundup some tips for those agents
and I want to share them with you here.
To start with, any decision to start prospecting
should start with planning. For some really good
help with that, go here:
http://realtormag.realtor.org/node/11779. It’s
free, and you don’t have to login.

https://support.docusign.com/

Did someone give you
this newsletter? Would
you like to receive your
own copy by email?
If so, go here to
subscribe:
http://RealtyTechBytes.com/SignUp

Please share this newsletter
with your friends!

That site will help you create a plan. Once you
have that down, head on over to:
https://www.nar.realtor/field-guides/field-guide-toeffective-online-marketing for a ton of really
useful information on online marketing and
prospecting.
We live in a digital age. You SHOULD have a
digital component to your prospecting plan.
These two sites will help you generate more
business, IF you take action.
It’s really up to you. Create a prospecting plan,
take MASSIVE action, and reap the profits. Or
not. It’s your call.
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